[bookmark: _GoBack]Enrolling the Client and Spouse into Collaborative Practice – Presented by George Richardson, JD, Carol Hughes, PhD, LMFT, and Mark Hill, CDFA
April 28, 2018

Learning Objectives

Participants will be able to:

1) Assist clients to identify their goals, hopes, values and concerns for their children and themselves for their upcoming divorce.

2) Explain to clients how Collaborative Divorce and Team Divorce Mediation divorce processes are interdisciplinary, family-focused processes that can assist clients to realize their goals and hopes, incorporate their values and effectively deal with their concerns for their children and themselves during the divorce process.

3) Educate clients about the possible unmet needs of their children, both minor and adult, during and after their divorce.

4) Educate clients about the roles of mental health professionals serving as Child Specialists and the Divorce Coaches.

5) Educate clients about the roles of the Mental Health Professionals serving as Child Specialists and Divorce Coaches, as well as the roles of the other professionals serving as Neutral Financial Specialists and Collaborative Lawyers and/or Lawyer Mediators, during Collaborative Divorce and Divorce Mediation processes.

6) Describe best practices regarding professional rules of ethics and conduct when educating clients about Collaborative Divorce and Team Divorce Mediation divorce processes.
.
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CONFERENCE XIII 
April 27, 28 and 29, 2018 



Presenter Agreement
Please enter the information requested and make any changes to information provided, check the box indicating your 
agreement, and email or fax your signed agreement to Erin Keller: erin@cpcal.com or fax 415-399-8390. 



Checklist: 
� Name of Session:



NOTE: Title of workshop may be 
changed 



� Presenter(s):



� Description: (~80 words)
NOTE: We reserve the right to
edit descriptions



Enrolling the Client and Spouse into Collaborative Practice 



George B. Richardson, JD 
Diana L. Martinez, JD 



Informed decisions are a key focus in the Collaborative process, and can 
mean the difference between not only getting more Collaborative cases, but 
also completing them successfully. How effectively are you conveying 
collaborative process information? How is that information conveyed to your 
client’s spouse? Together, we will analyze presentation tools that have 
proven effective for leaders in the collaborative field. Presentation includes 
didactic and experiential teaching.  



� Learning Objectives 1) Empowering clients to find ways, whether direct or indirect, to inform
their spouses / partners (as distinguished from “selling Collaborative”)
about Collaborative Practice.
2) Effectively, and briefly, communicating/educating others on the roles of
coaches, child specialists, financial neutrals, and Collaborative lawyers.
3) Best practices regarding professional rules of ethics and conduct when
enrolling the potential Collaborative spouse.



� Experience level: (beginner,
intermediate, advanced, all levels)



All levels



� Date and Time of Session: Your session is currently scheduled for   
Workshop #7 
Saturday, April 28, 2018 from 2:00pm to 5:15pm (3 Hours) 
Please understand that this may change. Every effort will be made to give 
you as much advance notice as possible should the time or date of your 
session change. 



� Materials for
Conference Book
Limit: 30 pages. Must be sent by
email



Materials (limit 30 pages) to be emailed no later than March 30 to your 
liaison.



� PowerPoint: If you are planning a PowerPoint presentation, please bring the program 
on your laptop, and we would appreciate it if you could bring your own 
LCD projector. 



� Room Setup: Please let us know what room setup you prefer.  While we will try to 
accommodate, we cannot guarantee that we can offer different setups for 
workshops taking place in the same room.  
� Classroom
� Rounds
� Crescent Rounds
� Other (specify) ___________________________________________



� A/V Needs: Please let us know about any special needs you may have for A/V 
equipment.  We will do our best to honor your requests: 
� Table Mic # _______
� Handheld Mic # _______
� Lapel Mic # _______
� LCD Projector (Please bring your own if you have one)
� Flip Chart # _______
� Other (specify) ___________________________________________



� Terms: Presenters will receive a $100 discount towards Conference 13 
registration. One discount per presenter; maximum of three presenter 
discounts per workshop.   



Agreed: ____________________________________  __________________________ 
George B. Richardson, JD Date 



Please email signed agreement to Erin Keller   
Email: erin@cpcal.com 
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LCD Projector (Please bring your own if you have one)

�

Flip Chart # _______

�

Other (specify) ___________________________________________

� Terms: Presenters will receive a $100 discount towards Conference 13 

registration. One discount per presenter; maximum of three presenter 
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George  B.  Richardson,  JD  Date 
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